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Item 1. Cover Page 
 

Part 2A of Form ADV: FIRM BROCHURE OF 
 

Horizon Investments, LLC 
13024 Ballantyne Corporate Place, Suite 225, 

Charlotte, NC 28277 
704-544-2399 

Fax 704-544-2883 
www.horizoninvestments.com 

March 29, 2011 
 
 

This brochure provides information about the qualifications and business 
practices of Horizon Investments LLC (“Horizon”).  If you have any questions 
about the contents of this brochure, please contact us at 704-544-2399.  The 
information in this brochure has not been approved or verified by the United 
States Securities and Exchange Commission or by any state securities authority.  
 
Additional information about Horizon also is available on the SEC’s website at 
www.adviserinfo.sec.gov 
 

Horizon is registered with the U.S. Securities and Exchange Commission. Note, 
however, that such registration does not imply a certain level of skill or training. The oral 
and written communications we provide to you, including this Brochure, is information 
you use to evaluate us (and other advisers) which are factors in your decision to hire us 
or to continue to maintain a mutually beneficial relationship.   

  

http://www.horizoninvestments.com/�
http://www.adviserinfo.sec.gov/�


2 
 

 

Item 2.  Material Changes 
 

This brochure is filed as the annual update to the Form ADV Part 2. The last annual 
update was March 1, 2010. Since the last update Horizon formed Horizon Fiduciary 
Services LLC. Horizon Fiduciary Services is 75% owned by Horizon; it manages 401k 
retirement plans.  If you would like another copy of this Brochure, please download it 
from the SEC Website as indicated above or you may contact our Benjamin Johnson, 
Chief Compliance Officer at 704-544-2399. Alternatively, you can get it from our website 
at www.horizoninvestments.com . 

 
 
  

http://www.horizoninvestments.com/�
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Item 4.   Advisory Business 
 
Horizon Investments, LLC (“Horizon”) has been in business since April 1999. Its 
principal owner is Robert J. Cannon, President and CEO of Horizon. 
 
The following individuals are the principals/key officers of Horizon: 
 
Robert J. Cannon, President and Chief Executive Officer, graduated from Furman 
University in 1994 with a Bachelor of Arts degree in Political Science. He has been in 
various capacities with Horizon since 1999 including trading, operations, and marketing. 
Mr. Cannon is the managing member for the firm.  Mr. Cannon was born in 1972. 
 
Kevin W. Blocker, Director of Research and Development, graduated from Wofford 
College with Bachelor’s degrees in Computer Science, Spanish and Mathematics in 
2000. He has been with Horizon in an analyst role since February 2001. He is a 
Chartered Alternative Investment Analyst.  Mr. Blocker was born in 1978. 
 
Jeffrey J. Roach, Ph.D., Chief Economist joined Horizon in September 2006 and was 
previously a Senior Economist with Bank of America Corporate Investments. Mr. Roach 
also worked as a financial analyst at Plastic Omnium Industries and as a valuation 
specialist with the Actuarial Department of Liberty Life Corporation. He holds a B.S. in 
Mathematics from Bob Jones University, an M.A. in Economics from Clemson 
University and a Ph.D. in Economics from Clemson University. Mr. Roach was born in 
1973. 
 
Josh Bartholomew, National Sales Director, joined Horizon in June 2003. Mr. 
Bartholomew holds a BA from North Carolina at Greensboro and a MS from 
Appalachian State. Mr. Bartholomew was born in 1974. 
 
Benjamin Johnson is the Chief Compliance Officer and Director of Operations of 
Horizon. Mr. Johnson has been with Horizon since September 2008. Previously, Mr. 
Johnson was an Analyst for structured securities at Bank of America for five years, in 
London, England and the U.S. Mr. Johnson holds a BS in Economics from East 
Carolina University. Mr. Johnson was born in 1978. 
 
Horizon offers various investment advisory services to clients depending on the client’s 
needs.  The advisory services are more fully explained below. 
 
As of December 31, 2010, Horizon’s discretionary assets under management were 
$3,249,291,046 in 4,368 accounts. Non-discretionary assets under management were 
$41,392,947 in 227 accounts.  The total assets under management were 
$3,290,683,993 in 4,595 accounts. 
 
Horizon as Sub-advisor 
Horizon’s business is acting as a sub-advisor to a number of firms. In this capacity, 
Horizon manages subaccounts (funds) pursuant to variable annuity contracts with some 
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institutional clients.  Variable annuities are primarily insurance products with a variety of 
fees including fees associated with the riders and options which are selected by 
annuitants and disclosed in each variable annuity contract. 
 
As sub-advisor, Horizon provides asset management, product engineering and 
manufacturing, and consulting, all on a consultative basis.  We serve clients from the 
largest institutions to highly successful independent advisors, both Horizon-branded and 
private labeled products.  
 
Horizon also provides investment advisory services to broker-dealers in a private-label 
format. Registered representatives can offer their clients a broad range of investment 
options for their clients, while keeping their independence.   
 
Horizon selects mutual funds, and provides management of variable annuities 
subaccounts, variable life insurance subaccounts, exchange-listed securities and funds; 
securities traded over-the-counter, US Treasury securities, fixed income products, 
commercial paper, options, and other various investment products from time-to-time in 
keeping with our clients’ goals and objectives. 
 
 
For Broker/Dealers 
Horizon’s consulting and advisor services include investment management due 
diligence; Turnkey Asset Management (TAMP) programs; fiduciary guidance; 
constructing, monitoring, and testing internal models; and evaluating for best practices.  
Horizon offers a range of services that assist the registered representatives and firms 
with such functions as research, account rebalancing, portfolio construction, and 
reporting. 
 
 
For Registered Representatives  
Horizon offers asset management solutions that assist registered representatives in 
managing client assets regarding three broad strategies: accumulation, distribution, and 
alternatives. Horizon will adapt its strategies to the needs of the firms’ and registered 
representatives’ clients. 
 
For Individuals 
Horizon also is in the business of providing investment advice and advisory account 
supervisory services to individuals, 401(k) plans, pension and profit sharing plans, 
trusts, estates, charitable organizations and corporations. Horizon predominately gives 
allocation advice on the purchase and sale of mutual funds. 
 
Horizon will not maintain custody of clients’ funds or securities, with the exception of 
deduction of Horizon’s fees from clients’ accounts that are authorized in the advisory 
agreement between clients and Horizon.   

Clients’ portfolios may consist of stocks, bonds, no-load and/or load mutual funds and 
cash or cash equivalents, or other securities.  

http://www.horizoninvestments.com/available-products-bd-rr.php�
http://www.horizoninvestments.com/available-products-bd-rr.php�
http://www.horizoninvestments.com/available-products-bd-rr.php�
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Clients are advised that transactions in the account, account reallocations and 
rebalancing may trigger a taxable event for the client, with the exception of transactions 
in IRA accounts, 403(b) accounts and other qualified retirement accounts. Horizon does 
not offer tax advice and clients are urged to consult with their tax advisers. 
 
Block Trading 
 
In placing orders to purchase or sell securities in accounts, Horizon may elect to 
aggregate orders (that is, consolidate smaller orders for the same security into a large 
order, which, generally results in transaction cost savings). In so doing, Horizon will not 
aggregate transactions unless aggregation is consistent with its duty to seek best 
execution and the terms of the investment advisory agreement with each client for which 
trades are being aggregated.  No advisory client will be favored over any other client; 
each client that participates in an aggregated order will participate at the average share 
price for all transactions executed by Horizon in that security on a given business day, 
with transaction costs shared pro-rata based on each client’s participation in the 
transaction. Horizon’s custodial system prepares an equitable allocation of aggregated 
transactions before entering an aggregated order specifying the participating client 
accounts. 

If the aggregated order is filled in its entirety, it will be allocated among clients in 
accordance equitable allocation described above.  If the order is partially filled, it will be 
allocated a pro-rata basis.   

Aggregating of Client Trades with Employee Trades  

A client trade will be aggregated with an employee trade or trade by an affiliated 
account only if the following conditions are met:  

• Client trades are treated equally with employee and affiliated account 
trades;   

• Each affiliated and non-affiliated participant in the trade will receive 
average execution and average commissions;   

• Securities purchased or sold will be allocated pro rata 

 

Model Portfolios – Horizon manages seven model portfolios, as described below.  
Clients will be able to utilize some, or all of these, depending upon where the assets are 
custodied. For a discussion of fees and minimum account size see discussion below. 
For a more complete description of the portfolios, please consult with your investment 
professional.  

Focused: The Focused Portfolio seeks capital appreciation.  As such, this Portfolio is 
primarily focused on a longer term goal for growth in capital and a limited portion 
is defensive in nature. Portfolio guidelines include generally seeking investments 
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of between 0% and 30% in international equities, and 70% to 100% in domestic 
equities.  

Focused with Principal Guard:  The Focused with Principal Guard Portfolio seeks capital 
appreciation, while attempting to protect principal.  As such, this Portfolio is 
primarily focused on a longer term goal for growth in capital and a limited portion 
is defensive in nature. Portfolio guidelines include generally seeking investments 
of between 0% and 30% in international equities, and 70% to 100% in domestic 
equities. 

Growth:  The Growth Portfolio seeks capital appreciation, and may generate some 
income. As such, while this Portfolio is primarily focused on a longer term goal for 
growth in capital, there is also a portion of the Portfolio that is defensively 
positioned. Investment risk and the volatility of portfolio returns will be greater 
than income and growth portfolios. Portfolio guidelines include generally seeking 
investments of between 0% and 20% in international equities, 50% to 90% in 
domestic equities, 10% to 30% in domestic fixed income securities.  

 

Growth with Principal Guard:  The Growth with Principal Guard Portfolio seeks capital 
appreciation, and may generate some income. As such, while this Portfolio is 
primarily focused on a longer term goal for growth in capital, there is also portion 
of the Portfolio that is defensively positioned. Investment risk and the volatility of 
portfolio returns will be greater than income and growth portfolios. Portfolio 
guidelines include generally seeking investments of between 0% and 20% in 
international equities, 50% to 90% in domestic equities, 10% to 30% in domestic 
fixed income securities.  

Moderate:  The Moderate Portfolio seeks both current income and capital appreciation. 
As such, this Portfolio strikes a balance between a moderate need for income, 
and a longer term need for capital appreciation. Investment risk and the volatility 
of portfolio returns will be greater than income portfolios.  Portfolio guidelines 
include generally seeking investments of between 0% and 20% in international 
equities, 40% to 60% in domestic equities, 20% to 60% in domestic fixed income 
securities.  

Conservative:  The Conservative Portfolio seeks current income and, to a lesser extent, 
capital appreciation. As such, it is a defensive portfolio. While not likely to 
generate the returns of a growth oriented portfolio, it should be slightly less 
volatile over time. Portfolio guidelines include generally seeking investments of 
between 0% and 10% in international equities, 20% to 45% in domestic equities, 
40% to 80% in domestic fixed income securities.  

 

Conservation Plus:  The Conservation Plus Portfolio primarily seeks capital preservation 
and some current income. As such, it is the most defensive of the Portfolios. 
While not likely to generate the returns of a growth oriented portfolio, it should be 
less volatile over time. Portfolio guidelines include generally seeking investments 
of between 0% and 10% in international equities, 0% to 30% in domestic 
equities, and 60% to 100% in domestic fixed income securities. 
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Item 5.   Fees and Compensation 

Horizon performs individual account management services for a percentage of assets 
under management. The maximum fees are .50% per quarter. These fees are 
negotiable.  The minimum account size is $25,000, although Horizon reserves the right 
in its sole discretion to accept accounts of a smaller size. 
 
Clients are billed directly or alternatively they can authorize Horizon to deduct fees from 
their account(s) held at a third party custodian. Horizon will provide clients and the 
custodian with a fee statement, if requested. Fees owed are calculated on January 1, 
April 1, July 1 and October 1 of each year for clients billed quarterly or at the beginning 
of each month for accounts billed monthly. Horizon’s fees are deducted in arrears, 
except for fees collected for services provided by Principal Guard, LLC, which are 
collected annually in advance and are non-refundable. Horizon also manages 401(k) 
plans and its fees for each such plan are negotiated at the time with the plan sponsor 
and other related parties. 
 
Note: Principal Protection is a product that is not a Horizon product.  Principal Protection 
is a principal protection investment strategy, not a guarantee. Its goal is to provide an 
investor a minimum of 100% of the initial investment (minus any fees and withdrawals) 
at the end of a 7-year investment horizon. The 7-year horizon is consistent with analysis 
of the time series dynamics of U.S. stock returns. It is a product that utilizes an 
investment strategy that is intended to be a hedge against potential losses in a client’s 
account. There is no guarantee that this goal will be achieved, as market factors beyond 
anyone’s control can pose a risk to principal invested. 
 
Horizon has also contracted with Principal Guard, LLC, to provide Horizon with analysis, 
consultation and transactional support concerning the management of various clients’ 
assets managed using the Horizon Lifetime Income Strategy and the Traditional 
Enhanced portfolios. Principal Guard, LLC receives a programming fee (equal to .25% 
based on the client’s initial investment), which is collected annually in advance. This fee 
is non-refundable. Note, however, that clients will not pay more than 2% total fees 
(inclusive of the .25%) where Principal Guard is utilized, such that where clients have 
contracted to pay Horizon up to 2% in fees, and the .25% would bring the fees above 
2%, Horizon will reduce its fee, to keep the total fee paid by the client at, or below, 2%.  
 
In addition to fees paid to Horizon, each custodian also charges various fees based on 
account maintenance (custodial) issues including transaction costs, transfers, 
withdrawals, and termination. These fees will be disclosed in the custodian contracts 
and related documents. Each custodian may also collect additional revenue from the 
mutual fund families in which client accounts are invested, such as 12b-1 distributions, 
to offset custodial charges. 
 
Horizon has created proprietary trading algorithms (trading signals) for trading 
strategies.  For a fee, Horizon provides the output to other investment advisers.  In 
addition, Horizon also can customize its trading signals for other advisory firms. 
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Horizon’s fees are negotiable and vary from client to client. The minimum annual fee is 
$20,000. 
 

Depending on the investment program chosen, fees are pro-rata on a quarterly or 
monthly basis, in arrears; some fees are based upon the account’s average daily 
balance. Fees are negotiable. Advisory fees for accounts opened on a day other than 
the first day of the calendar quarterly period or closed on a day other than the last 
business day of the calendar quarterly period will be prorated based on the number of 
days in the quarter.   

If the account does not contain sufficient funds to pay advisory fees, Horizon has limited 
authority to sell or redeem securities in sufficient amounts to pay advisory fees. The 
client may reimburse the account for advisory fees paid to Horizon, except for ERISA 
and IRA accounts.   

Clients may terminate their Agreement with Horizon as follows: (1) for new clients, 
Clients may, without penalty, terminate upon written notice within five (5) business days 
after entering into the Agreement; or (2) thereafter, upon receipt of written notice, by 
either Client or Adviser, provided that such termination does not cause the client to 
forfeit any prepaid fees, or such otherwise forfeitable fees are reimbursed to client.   

Fees Associated with Variable Annuity Products 

Assets managed by Horizon utilizing Variable Annuity products are charged fees and 
expenses directly by the product sponsor. Thus, when Horizon prepares performance 
charts the results projected in these charts do not take into account those fees.  
Accordingly, actual performance may be less than shown in the charts. 

Transaction Charges:  

In addition to the advisory fees above, clients will pay a transaction charge for each 
transaction.  Transaction charges are not assessed by Horizon and Horizon does not 
share in the transaction charges.  The transaction charges are assessed by the 
broker/dealer executing the transaction and may be changed at any time by the 
broker/dealer. The following list of fees or expenses are what you pay directly to third 
parties, whether a security is being purchased, sold or held in your account(s) under our 
management.  Fees are charged by the broker dealer / custodian. 

We do not receive, directly or indirectly any of these fees charged to clients.  They are 
paid to your broker, custodian or the mutual fund.  The fees include, among others: 

- Brokerage commissions; 
- Transaction fees;  
- Exchange fees; 
- SEC fees; 
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- Advisory fees and administrative fees charged by Mutual Funds/Exchange 
Traded Funds (ETFs) 

- Advisory fees charged by sub-advisers (if any are used for your account); 
- Custodial Fees; 
- Deferred sales charges (on Mutual funds or annuities); 
- Odd-Lot differentials;  
- Deferred sales charges (charged by Mutual funds); 
- Transfer taxes; 
- Wire transfer and electronic fund processing fees 

 
Clients may terminate investment advisory services obtained from Horizon, without 
penalty, upon written notice within five (5) business days after entering into the advisory 
agreement with Horizon.  Clients will be responsible for any fees and charges incurred 
by client from third parties as a result of maintaining the account, such as transaction 
fees for any securities transactions executed and account maintenance or custodial 
fees.  Thereafter, clients may terminate investment advisory services upon Horizon’s 
receipt of clients’ written notice to terminate.  

Certain mutual fund shares may be required to be held for a minimum time period, 
generally 90-days to six months.  Horizon attempts to mitigate these redemption fees. In 
the event that such shares are redeemed prior to the end of the minimum holding 
period, they may be subject to a redemption fee.  The fee may be assessed by the 
broker/dealer through whom the transactions are executed or directly by the mutual 
fund sponsors as described in their prospectuses.  Such fees are not shared with 
Horizon and are compensation to the broker/dealer or mutual fund sponsor.  Again, 
clients should read the mutual fund prospectus prior to investing. 

 
Item 6.   Performance-Based Fees and Side-By-Side Management  
 
Horizon does not charge advisory fees on a share of the capital appreciation of the 
funds or securities in a client account (so-called performance based fees).  Our advisory 
fee compensation is charged only as disclosed above.  In addition, Horizon does not 
engage in side-by-side management. 
 
 
Item 7 – Types of Clients  

We provide our services to a number of Clients:  

• Individuals, including high net worth individuals 
• Trusts, estates and charitable organizations 
• Corporations or other business entities 
• Not for profit entities 
• Institutions 
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• Pension and profit sharing Plans 
 
 

Item 8 – Methods of Analysis, Investment Strategies and Risk of Loss 

 

Horizon provides asset management services on an ongoing basis based on the 
individual needs of the client.  The management program through Horizon offers clients 
flexibility among payment structures, custodians, and management styles.  
Management will be on an active basis.  Thus, Horizon will actively monitor the assets 
in the account and make changes deemed appropriate in light of the circumstances in 
the market, based upon the expertise of Horizon.  

Horizon’s team researches and analyzes economic, quantitative, and fundamental data 
from a variety of sources. This methodology produces predictions as to the market and 
is used in Horizon's active asset allocation models. Horizon uses frequently updated 
data to obtain leading indicators of future market activity and to identify current trends in 
market leadership. This analysis also considers the following variables for geography, 
size, and style and then modifies these allocations based on the current economic 
environment. Various industries are over-weighted/under-weighted, from time to time, 
based on the underlying support for the specific industry sectors as well as our research 
which leads to an increase or decrease based on a quantitative allocation. 

 

Horizon’s research is used in conjunction with other sources of information such as 
financial newspapers, public economic news, Bloomberg, the Morningstar database of 
mutual funds, prospectuses, company press releases, and interviews with mutual fund 
managers. 

Horizon also has the ability to provide a principal protection strategy as an overlay to its 
strategies, utilizing Principal Guard, LLC’s analysis. 

 

Risk of Loss 

Securities markets fluctuate substantially over time.  All investments in securities 
include a risk of loss of money invested (principal) and any unrealized profits (i.e., 
profits in the account that have not been liquidated, sometimes called “paper profits”).  
In addition, as recent global and domestic economic events have indicated, 
performance of any investment is not guaranteed.  As a result, there is a risk of loss of 
the assets Horizon manages that may be out of our control. Horizon cannot guarantee 
any level of performance or that clients will not experience a loss of account assets. 
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Horizon does not represent, warrant or imply that the services or methods of analysis 
used by Horizon can or will predict future results, successfully identify market tops or 
bottoms, or insulate clients from losses due to major market corrections or crashes.  No 
guarantees can be offered that clients’ goals or objectives will be achieved.  Further, no 
promises or assumptions can be made that the advisory services offered by Horizon will 
provide a better return than other investment strategies. 
 
Varied fluctuations in the price of investments are a normal characteristic of securities 
markets due to a variety of influences.  Managed account programs should be 
considered a long-term investment and thus long-term performance and performance 
consistency are the major goals. 
 
No guarantees can be offered that client’s goals or objectives will be achieved.  Further, 
no promises or assumptions can be made that the advisory services offered by Horizon 
will provide a better return than other investment strategies. 
 

Item 9. Disciplinary Information 

Horizon is obligated to disclose any disciplinary event that would be material to clients, 
or potentials clients, when evaluating Horizon to initiate a Client / Adviser relationship, 
or to continue a Client /Adviser relationship with us.  We do not have any legal or other 
disciplinary items to report.   

Item 10. – Other Financial Industry Activities and Affiliations 
 

Horizon is neither a Broker/Dealer nor a custodian. Horizon uses a number of 
custodians depending upon the investment program chosen by the client. Custodian’s 
transactions other than the annuity product platforms are formally reviewed by Horizon 
for best execution and service considerations annually. 
 
Breen Financial Corp., a registered investment advisor, is a wholly owned subsidiary of 
Horizon. Horizon is also affiliated with Principal Guard LLC and Horizon Fiduciary 
Services LLC. Horizon Fiduciary Services is 75% owned by Horizon; it manages 401k 
retirement plans. 

Item 11. Code of Ethics, Participation or Interest in Client Transactions  
And Personal Trading  
 
Code of Ethics 
 
In order to provide an understanding of Horizon’s standards for meeting our fiduciary 
responsibility to clients, Horizon has developed a Code of Ethics that must be adhered 
to by all of its employees.  A copy of the Company’s Code of Ethics is available to 
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clients and potential clients upon request. The Company’s Code may also be viewed 
online at www.horizoninvestments.com . 
 
Horizon has a fiduciary duty to clients to act in the best interest of the client and always 
place the client’s interests first and foremost.  Horizon takes seriously its compliance 
and regulatory obligations and requires all staff to comply with such rules and 
regulations as well as Horizon’s policies and procedures.  Further, Horizon strives to 
handle clients’ non-public information in such a way to protect information from falling 
into hands that have no business reason to know such information and provides clients 
with Horizon’s Privacy Policy.   
 
The Code of Ethics contains provisions for standards of business conduct in order to 
comply with federal securities laws, personal securities reporting requirements, pre-
approval procedures for certain transactions, code violations reporting requirements, 
and safeguarding of material non-public information about client transactions.  Further, 
Horizon’s Code of Ethics establishes Horizon’s expectation for business conduct.   
 
Horizon’s Code of Ethics is distributed to each employee at the time of hire/contract, 
and, as the Code is modified.  In addition, Horizon requires an annual certification by all 
employees/Advisors regarding their understanding and compliance with the Code of 
Ethics. Horizon also supplements the Code with annual training and on-going 
monitoring of employee activity. 
 
Participation or Interest in Client Transactions and Personal Trading 

Related persons of Horizon (any advisory affiliate and any person that is under common 
control with Horizon) may buy or sell securities identical to those securities 
recommended to clients.  Therefore, related persons may have an interest or position in 
certain securities that are also recommended and bought or sold to clients.  Related 
persons will not put their interests before a client’s interest.  Horizon employees may not 
trade ahead of their clients or trade in such a way to obtain a better price for themselves 
than for their clients.  Horizon tracks employees’ holdings by obtaining quarterly 
holdings reports for its associated persons.  Further, associated persons are prohibited 
from trading on non-public information or sharing such information.  Horizon and its 
associated persons are required to conduct their securities and investment advisory 
business in accordance with all applicable Federal and State securities regulations.  
 
Horizon has established the following restrictions in order to meet its fiduciary 
responsibilities: 
 

1) Advisory Representatives shall not buy or sell securities for their personal 
portfolio(s) where their decision is substantially derived, in whole or in part, by 
reason of his or her affiliation with Horizon, unless the information is also 
available to the investing public upon a reasonable inquiry.  No person shall 
prefer his or her own interest to that of the advisory client. 

2) All clients are fully informed that certain individuals may receive separate 
compensation when effecting transactions during the implementation process. 
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3) Horizon requires that all individuals must act in accordance with all applicable 
Federal and State regulations governing registered investment advisory 
practices. 

4) Any individual not in observance of the above may be subject to disciplinary 
actions, including termination. 

 

In accordance with Section 204A of the Investment Advisers Act of 1940, Horizon also 
maintains and enforces written policies and procedures reasonably designed to prevent 
the misuse of non-public information by Horizon or any person associated with Horizon. 
 

Item 12. Brokerage Practices  
      
A.1. Research and Other Soft Dollar Benefits- Not applicable 

A.2. Brokerage For Client Referrals – Not applicable 

A.3. Directed Brokerage 

Horizon does not engage in directed brokerage transactions for clients.  

Item 13. Review of Accounts  

Horizon has a committee which meets regularly to review transactions and allocation 
models. Individual clients’ accounts are screened for allocation differences and 
rebalancing. 

Clients receive a monthly and/or quarterly statement from their respective custodian 
summarizing all trades made during the month or quarter, client’s balance, cash or 
margin, and the amount of fees paid from the clients accounts.  

Item 14. Client Referrals and Other Compensation 
 
 
Horizon has entered into solicitor relationships with other investment advisers, broker-
dealers, and financial planning firms whereby the solicitor will refer clients to Horizon 
which clients may be a candidate for the investment advisory services offered by 
Horizon.  Horizon shares advisory fees with solicitors on a negotiated basis for soliciting 
business for Horizon. Compensation to solicitors will be an agreed upon percentage of 
Horizon’s advisory fee. This split fee is paid in arrears and in most instances continues 
to be paid to solicitors for as long as Horizon receives fees on the account. 
 
Horizon’s referral program is in compliance with the federal regulations as set out in 
Rule 206(4)-3 of the Investment Advisers Act.  The solicitation/referral fee is paid 
pursuant to a written agreement.  The Solicitor will be required to provide the client with 
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a copy of Horizon’s Form ADV Part 2 and a Solicitor Disclosure brochure prior to or at 
the time of entering into any investment advisory contract with Horizon. Solicitors are 
not permitted to offer clients any investment advice on behalf of Horizon.  Clients’ 
advisory fee will not be increased as a result of compensation being shared with 
solicitors. 

Item 15. Custody  
 

Accounts are custodied at the various firms that hold client accounts. Such firms are 
“qualified custodians” as that term is defined in Rule 206(4)-2(d)(6) of the Investment 
Advisers Act of 1940.  Horizon will not maintain custody of clients’ funds or securities, 
with the exception of deduction of Horizon’ fees from clients’ accounts that are 
authorized in the advisory agreement between clients and Horizon.  Clients will receive 
account statements directly from these custodians and should carefully read the 
statements for accuracy.   

Item 16. Investment Discretion 

Pursuant to clients’ written agreements, Horizon has full discretion with respect to the 
purchase and sale of securities in the clients’ accounts, and the amounts of such 
purchases or sales (except in instances when Horizon is the Sub-advisor or where, as 
described above, Horizon provides its proprietary trading algorithm outputs to clients for 
a fee) Horizon does not consult clients regarding account transactions. The client pays 
all transaction fees incurred in the trading of client’s assets. 
 
Horizon does not have discretion to select a brokerage firm to be used in effecting 
trades in a clients account.  
 
Discretionary authorization provides Horizon the ability to determine the securities to be 
purchased and sold and when such securities are purchased and sold.   
 
Item 17. Voting Client Securities 

Clients are advised that Horizon does not vote proxies on clients’ behalf or take 
responsibility in any way to ensure client’s securities are voted.  Clients retain the 
responsibility for voting their own proxies. 
 

Item 18. Financial Information  

As noted above, Horizon has full discretionary authority over the trading in clients’ 
accounts. Since Horizon does not have custody of client funds or securities, should 
Horizon encounter a financial condition that would impair Horizon’s ability to meet its 
commitments under contracts with clients, such financial condition will not have a 
negative impact on client accounts. 
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Item 19. Requirements for State-Registered Advisers 

Not Applicable 
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